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In the ever-evolving
landscape of
technology, few
innovations have
sparked as much
excitement,
disruption, and
opportunity as
arti�cial intelligence
(AI).

What was once the stu� of
science �ction has become
a tangible force, reshaping
industries, rede�ning
business models, and
unlocking unprecedented
value for those bold enough
to embrace it.

For channel partners—those vital

connectors between cutting-edge

solutions and the businesses that need

them—AI represents not just a trend,

but a transformative opportunity to

thrive in a rapidly changing world.

https://channelpartners.net/ai-dawn-new-era-channel/
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The Rise of AI
The rise of AI is no longer a distant

promise; it’s here, and it’s accelerating.

From automating routine tasks to

delivering hyper-personalized customer

experiences, AI is empowering

organizations to achieve more with less,

while opening doors to new revenue

streams and competitive advantages.

For channel partners, this shift is a

golden ticket—a chance to reposition

themselves as indispensable advisors,

solution architects, and growth catalysts

in an AI-driven economy.

But with great opportunity comes great

responsibility. The AI revolution

demands a new mindset, new skills, and

a willingness to adapt. Channel partners

who seize this moment can unlock

lucrative rewards: deeper client

relationships, expanded service

o�erings, and a front-row seat to one of

the most signi�cant technological shifts

of our time. Those who hesitate risk

being left behind, outpaced by

competitors who recognize AI’s potential

to rede�ne the game.

This book, AI: The Opportunity for

Channel Partners, is your guide to

navigating this dynamic frontier.

Whether you’re a seasoned reseller, a

managed service provider, or a systems

integrator, these pages will equip you

with the insights, strategies, and

practical steps to harness AI’s power—

not just for your clients, but for your

own business success. We’ll explore how

AI is reshaping the channel ecosystem,

uncover the most promising use cases,

and reveal how you can position

yourself as a trusted leader in this brave

new world.

The opportunity is vast, the stakes are

high, and the time to act is now.

Welcome to the AI revolution—your

future as a channel partner starts here.

https://channelpartners.net/ai-dawn-new-era-channel/
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Mapping the Terrain –
 Market Opportunities
for Channel Partners
in the AI Era
The arrival of arti�cial intelligence (AI)

isn’t just a technological shift—it’s a

market earthquake, cracking open new

possibilities for channel partners willing

to adapt and innovate. In the feature

video Jay McBain discusses the shift

from traditional, linear channels to

complex, ecosystem-driven models

shaped by cloud computing and AI.

As businesses across industries race to

integrate AI into their operations,

channel partners �nd themselves at a

pivotal crossroads. The question isn’t

whether AI will change the game, but

how partners can position themselves to

capitalize on the seismic opportunities it

creates. This chapter provides a high-

level map of the AI-driven market

landscape, highlighting key

opportunities and the business models

that can turn potential into pro�t.

AI Solution Reselling and
Integration

At its core, the AI boom is fueled by a

growing ecosystem of tools—think

machine learning platforms, natural

language processing software, and

predictive analytics suites. Channel

partners can step in as resellers,

curating and delivering these solutions

to clients. But the real value lies in

integration: helping businesses weave AI

into their existing systems, from CRMs

to supply chain logistics. This isn’t just

about selling a product—it’s about

solving problems, making partners

indispensable in the process.

https://channelpartners.net/ai-dawn-new-era-channel/
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Managed AI Services

Not every business has the expertise or

bandwidth to manage AI deployments

in-house. Enter managed services,

where channel partners take the reins—

monitoring, optimizing, and scaling AI

solutions for clients. Whether it’s �ne-

tuning a chatbot or overseeing a data

analytics pipeline, this recurring-revenue

model positions partners as long-term

allies, not just one-o� vendors.

Vertical-Speci�c AI O�erings

AI’s impact varies by industry, and

therein lies a golden opportunity.

Partners can specialize in verticals like

healthcare (e.g., AI-driven diagnostics),

retail (e.g., personalized marketing), or

manufacturing (e.g., predictive

maintenance). By tailoring solutions to

speci�c sectors, partners can

di�erentiate themselves, command

premium pricing, and build deep

expertise that’s hard to replicate.

Consulting and Strategy
Services

For many organizations, AI is a leap into

the unknown. Channel partners can �ll

this gap as trusted advisors, o�ering

consulting services to assess needs,

design AI roadmaps, and measure ROI.

This high-margin opportunity leverages

partners’ knowledge to guide clients

from curiosity to execution, often paving

the way for additional sales and

services.

Training and Enablement

AI adoption isn’t just about technology—

it’s about people. Partners can o�er

training programs to upskill client

teams, ensuring they maximize AI

investments. From workshops on

generative AI tools to certi�cations in

data science basics, this opportunity

taps into a growing demand for human-

centric support in an AI-driven world.

https://channelpartners.net/ai-dawn-new-era-channel/
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Business Models to
Match the Moment
To seize these opportunities, channel

partners must align their business

models with AI’s unique demands.

Here’s how they can evolve:

Move

beyond one-time sales to recurring

income by bundling AI software,

support, and updates into subscription

packages. This mirrors the as-a-service

trend dominating tech, ensuring steady

cash �ow while deepening client

relationships.

Subscription-Based Revenue: 

AI’s transformative

potential justi�es a shift from hourly

rates or �xed fees to pricing based on

outcomes—like cost savings or revenue

gains delivered. This model aligns

partner success with client success,

fostering trust and bigger wins.

Value-Based Pricing: 

Collaborate

with AI vendors or even clients to co-

develop bespoke solutions. This model

shares risk and reward, positioning

partners as innovators rather than just

middlemen, and often leads to exclusive

o�erings that lock in market share.

Co-Creation Partnerships: 

Build alliances with

complementary players—cloud

providers, data platforms, cybersecurity

�rms—to deliver end-to-end AI

solutions. By orchestrating a broader

ecosystem, partners can upsell, cross-

sell, and become the go-to hub for all

things AI.

Ecosystem Plays: 

The Bigger Picture
These opportunities and models aren’t

mutually exclusive—many partners will

blend them to suit their strengths and

market realities. The key is agility: AI is a

fast-moving target, and success hinges

on staying ahead of the curve. Whether

you’re reselling cutting-edge tools,

managing complex deployments, or

advising on strategy, the AI era rewards

those who see beyond the hype to

deliver real value.

https://channelpartners.net/ai-dawn-new-era-channel/
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As we dive deeper in the chapters

ahead, we’ll unpack these opportunities

with real-world examples and actionable

steps. For now, consider this your

starting point—a blueprint to explore

where your business �ts in the AI

revolution. The terrain is vast, the

potential is limitless, and the time to

stake your claim is today.

https://channelpartners.net/ai-dawn-new-era-channel/
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The world of Managed
Service Providers (MSPs)
stands on the cusp of a
seismic shift, driven by the
relentless advancement of
Ai.
Once a futuristic concept, Ai has
rapidly evolved into a practical,
transformative force reshaping how
MSPs operate, deliver value, and
compete in an ever-crowded
marketplace.

As businesses increasingly rely on

technology to fuel their growth, the

demand for smarter, more proactive,

and highly e�cient IT services has never

been greater. This is where AI steps in—

not as a mere tool, but as a game-

changer that rede�nes the MSP

paradigm.

For channel partners, the integration of

AI into MSP products and services is not

just an opportunity; it’s a clarion call to

innovate or risk obsolescence. From

automating mundane tasks to predicting

system failures, enhancing

cybersecurity, and unlocking actionable

business insights, AI o�ers a toolkit of

capabilities that can elevate MSP

o�erings to unprecedented heights.

AI Enhanced MSP
O�erings
Here’s a breakdown of the key ways AI

can elevate MSP o�erings and the

competitive advantage opportunities

this creates for channel partners:

https://channelpartners.net/ai-managed-service-providers-intro/
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Proactive IT Management
and Predictive Maintenance

AI-powered tools can analyze vast

amounts of data from client systems in

real-time, identifying patterns and

anomalies that signal potential issues—

like hardware failures, network

bottlenecks, or security vulnerabilities—

before they escalate. Predictive

algorithms enable MSPs to shift from

reactive troubleshooting to proactive

prevention.

Channel partners can di�erentiate

themselves by o�ering “always-on”

reliability, reducing downtime for clients.

This positions them as forward-thinking

providers, appealing to businesses that

prioritize operational continuity.

Enhanced Cybersecurity
Solutions

AI can bolster MSP security o�erings by

detecting and responding to threats

faster than traditional methods.

Machine learning models can identify

zero-day exploits, phishing attempts,

and ransomware patterns, while AI-

driven automation can isolate threats

and initiate mitigation protocols

instantly.

Partners who integrate AI-enhanced

cybersecurity can market themselves as

leaders in a critical, high-demand area.

This is especially compelling for

industries like �nance or healthcare,

where data breaches carry severe

consequences, giving partners an edge

over competitors with less advanced

o�erings.

https://channelpartners.net/ai-managed-service-providers-intro/
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Automation of Routine
Tasks

AI can automate repetitive MSP tasks

such as patch management, ticket

triaging, backups, and system updates.

Natural language processing (NLP) in

chatbots can handle Tier 1 support

queries, freeing human technicians for

complex issues.

By reducing labor costs and improving

response times, channel partners can

o�er more competitive pricing or higher

service levels. This scalability allows

them to take on more clients without

proportional increases in overhead,

outpacing rivals stuck in manual

work�ows.

Personalized Customer
Insights and Services

AI analytics can process client data to

deliver tailored recommendations—like

optimizing cloud resource usage,

suggesting software upgrades, or

identifying work�ow ine�ciencies. This

turns MSPs into strategic advisors rather

than just IT �xers.

Partners can upsell high-value

consulting services based on AI insights,

deepening client relationships. This

consultative approach sets them apart

from commodity MSPs, fostering loyalty

and increasing revenue per client.

Improved Network and
Performance Optimization

AI can dynamically monitor and optimize

network tra�c, bandwidth allocation,

and application performance. It can

predict peak usage times and adjust

resources accordingly, ensuring

seamless operations for clients.

https://channelpartners.net/ai-managed-service-providers-intro/
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O�ering AI-driven performance

optimization appeals to businesses

reliant on cloud services or real-time

applications (e.g., VoIP, video

conferencing). Channel partners can

position themselves as premium

providers for tech-dependent clients,

outshining competitors with basic

monitoring tools.

Advanced Data
Management and
Compliance

AI can streamline data classi�cation,

backup prioritization, and compliance

auditing by automatically tagging

sensitive data and ensuring adherence

to regulations like GDPR or HIPAA. It can

also detect non-compliance risks in real-

time.

Partners targeting regulated industries

can leverage AI to o�er compliance-as-a-

service, a niche that commands higher

margins. This expertise can make them

the go-to provider for clients wary of

regulatory penalties.

AI-Driven Business
Intelligence for Clients

MSPs can integrate AI tools that provide

clients with actionable business

intelligence—such as predictive sales

trends, customer behavior analysis, or

operational e�ciency metrics—derived

from their IT infrastructure data.

By bundling IT services with business

intelligence, channel partners can

appeal to C-suite executives, expanding

their in�uence beyond IT departments.

This value-added service creates a sticky

relationship, reducing churn and

distinguishing them from traditional

MSPs.

https://channelpartners.net/ai-managed-service-providers-intro/
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Competitive
Advantage
Opportunities for
Channel Partners
Partners adopting AI early can brand

themselves as innovative, tech-savvy

leaders, attracting clients who want

cutting-edge solutions. AI’s automation

and predictive capabilities allow

partners to manage more clients with

fewer resources, improving pro�t

margins and enabling aggressive growth

strategies.

Focusing on AI-enhanced vertical-

speci�c solutions (e.g., healthcare

compliance, retail analytics) can position

partners as experts in high-growth

sectors. Delivering proactive,

personalized, and high-impact services

strengthens client trust, reducing the

likelihood of switching to competitors. AI

opens doors to new service lines—like AI

consulting, advanced security packages,

or data analytics—boosting upsell

opportunities.

In summary, AI empowers MSPs to

deliver smarter, faster, and more

strategic services, transforming them

from break-�x vendors into

indispensable business partners.

Channel partners who embrace AI can

seize a �rst-mover advantage, capturing

market share and building long-term

client relationships in an increasingly

competitive landscape.

https://channelpartners.net/ai-managed-service-providers-intro/
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In the realm of
software as a service
(SaaS), a ‘vertical SaaS’
refers to a specialized
type of cloud-based
software that caters to
the needs of a speci�c
industry or niche
market.
Unlike horizontal SaaS solutions that
target a broad range of industries,
vertical SaaS focuses on addressing
the unique requirements of a
particular vertical, such as healthcare,
real estate, or legal services.

As AI models continue to rapidly

improve and compete with one another,

a new business model is coming into

view – vertical AI agents.

This is an especially potent approach

when combined with the opportunity for

Ai SaaS ventures.   that

the meteoric rise of these businesses

over the past 15+ years and the

advancements in AI during that same

period has set the stage for an exciting

new development in the vertical

software landscape: Vertical AI.

Bessimer writes

This all came to a head in 2023, when we

saw a new class of LLM-native

applications harnessing novel business

models and AI capabilities in order to

serve functions and even entire

industries that didn’t meaningfully

bene�t from the previous wave of

vertical software.

Unlike their predecessors, these vertical

AI applications are able to target the

high cost repetitive language-based

tasks that dominate numerous verticals

and large sectors of the economy —

such as legal, healthcare, and �nance —

that were largely out of bounds for

legacy vertical software.

https://channelpartners.net/vertical-ai-agents-10x/
https://channelpartners.net/vertical-ai-agents-10x/
https://www.bvp.com/atlas/part-i-the-future-of-ai-is-vertical
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Given Vertical AI’s ability to both capture

new markets and tap into more sizable

TAMs within those markets, they predict

that Vertical AI represents an even larger

market opportunity than that of legacy

vertical SaaS.

The Rise of Vertical AI
Agents
Vertical AI Agents are specialized

arti�cial intelligence systems designed

to cater to speci�c industries or tasks.

Unlike traditional SaaS platforms that

o�er broad solutions, Vertical AI Agents

are tailored to meet the unique needs of

particular sectors, such as healthcare,

�nance, or logistics.

   Vertical AI

Agents can provide highly

personalized experiences for users,

leading to increased engagement

and satisfaction.

Hyper-Personalization:

   These

agents are equipped with deep

domain knowledge, allowing them

to deliver more accurate and

relevant insights.

Industry-Speci�c Expertise:

   By

automating complex tasks and

processes, Vertical AI Agents can

streamline operations and boost

productivity.

E�ciency and Automation:

   Vertical AI Agents can

easily scale to accommodate

growing demands within a speci�c

industry, making them adaptable to

changing environments.

Scalability:

https://channelpartners.net/vertical-ai-agents-10x/
https://channelpartners.net/vertical-ai-agents-10x/
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Given their targeted approach and

specialized capabilities, Vertical AI

Agents have the potential to disrupt

traditional SaaS models and rede�ne

how businesses leverage technology.

Here are some factors that could

contribute to their exponential growth:

The Potential for
Growth

1.   Industries are

increasingly seeking tailored

solutions that address their unique

challenges, creating a ripe market

for Vertical AI Agents.

Market Demand:

2.   The superior

performance and e�ciency of

Vertical AI Agents can drive

adoption rates and customer

loyalty.

Performance:

3.   By leveraging

advanced data analytics and

machine learning, Vertical AI Agents

can o�er valuable insights that

drive business decisions.

Data Insights:

4.   Companies that

embrace Vertical AI Agents early on

can gain a competitive edge by

optimizing their operations and

enhancing customer experiences.

Competitive Edge:

https://channelpartners.net/vertical-ai-agents-10x/
https://channelpartners.net/vertical-ai-agents-10x/
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As LLM’s become exponentially better it

is clear that vertical AI agents are key to

the next generation of billion dollar SaaS

companies. In this episode of the

Lightcone, the hosts sit down with YC

alum Jake Heller, the co-founder and

CEO of Casetext (which sold to Thomson

Reuters for $650 million in cash in 2023)

to discuss what it takes to build a

successful vertical AI company and

overcome resistance from industry

veterans and skeptics.

The hosts consider what e�ect vertical

AI agents will have on incumbent SaaS

companies, what use cases make the

most sense, and how there could be 300

billion dollar companies in this category

alone.

Conclusion
In conclusion, the market opportunity

for developing SaaS startup ventures in

the �eld of Arti�cial Intelligence is vast

and promising. By understanding the

market dynamics, addressing key

considerations, and o�ering innovative

AI solutions through the SaaS model,

startups can carve a niche for

themselves in this rapidly evolving

landscape.

As Vertical AI Agents continue to evolve

and demonstrate their value across

various industries, it’s clear that they

have the potential to surpass SaaS

platforms in terms of impact and

scalability. By harnessing the power of

arti�cial intelligence in a targeted and

specialized manner, Vertical AI Agents

could indeed be 10 times bigger than

SaaS in the near future.

https://channelpartners.net/vertical-ai-agents-10x/
https://channelpartners.net/vertical-ai-agents-10x/
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The AI data center
market is experiencing
rapid growth, driven
by the increasing
adoption of arti�cial
intelligence across
industries.
With the growing demands of AI, data
center storage capacity is expected to
grow from 10.1 zettabytes in 2023 to
21.0 ZB in 2027. Generative AI’s
greater energy requirements –
ranging from 300 to 500+ megawatts –
will also require more energy e�cient
designs and locations.

The growth of AI creates 

 for global data centers, and

Data Centers are the new 

.  The world’s largest private

equity �rm, Blackstone, is 

 on AI data centers, and it is on a

quest to become the country’s most

sought-after landlord to Big Tech and

the world’s biggest by power capacity.

unprecedented

demand

Billion-Dollar

AI Gamble

setting its

eyes

This demand will drive growth in

component part industries, like this

power capacity. For example nuclear

energy has been a hot topic in investors’

minds after Microsoft (MSFT) and

Constellation Energy (CEG) announced

an agreement to 

 to power the tech

company’s AI and cloud data centers.

restore a dormant

nuclear power plant

Market Size and Sector
The global AI data center market is

projected to grow substantially over the

coming years. Estimates suggest that the

total addressable market for AI data

centers was valued at approximately

$15.13 billion in 2024 and is expected to

reach $94.03 billion by 2032, re�ecting a

compound annual growth rate (CAGR) of

25.7%. This growth is part of a larger

data center industry that is seeing

unprecedented expansion, with global

data center storage capacity expected to

double from 10.1 zettabytes in 2023 to

21.0 zettabytes by 2027, at a CAGR of

18.5%.

https://channelpartners.net/ai-data-centers-opportunities-channel/
https://www.jll.co.uk/en/newsroom/growth-of-ai-creates-unprecedented-demand-for-global-data-centers
https://www.jll.co.uk/en/newsroom/growth-of-ai-creates-unprecedented-demand-for-global-data-centers
https://www.forbes.com/sites/emilsayegh/2024/09/30/the-billion-dollar-ai-gamble-data-centers-as-the-new-high-stakes-game/
https://www.forbes.com/sites/emilsayegh/2024/09/30/the-billion-dollar-ai-gamble-data-centers-as-the-new-high-stakes-game/
https://www.youtube.com/watch?v=MqHFbNqe354
https://www.youtube.com/watch?v=MqHFbNqe354
https://www.youtube.com/watch?v=SgRDBzCDBrU
https://www.youtube.com/watch?v=SgRDBzCDBrU
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Within this, AI-speci�c data centers are a

key focus, accounting for a rising share

of capacity—projected to constitute

around 70% of data center demand by

2030, growing at a CAGR of 33%.

The sector encompasses various types

of facilities, including hyperscale data

centers (operated by large tech �rms

like Amazon, Google, and Microsoft),

colocation data centers (leased to

multiple tenants), and edge data centers

(designed for low-latency AI processing

closer to end users). These facilities are

equipped with specialized hardware,

such as GPUs and AI accelerators, and

software tailored to handle the

compute-intensive nature of AI

workloads, distinguishing them from

traditional data centers.

Drivers of Demand
Several key factors are fueling the

demand for AI data centers:

   The

proliferation of AI applications—

ranging from generative AI (e.g.,

large language models like

ChatGPT) to predictive analytics,

autonomous vehicles, and

healthcare diagnostics—is driving

the need for robust computing

infrastructure. AI workloads require

signi�cantly more processing power

than traditional applications, with

tasks like training AI models or

generating AI content consuming

10 to 10,000 times the energy of a

standard internet search.

AI Adoption Across Industries:

   The global

economy is generating data at an

unprecedented rate, with

projections indicating that data

creation will double in the next �ve

years compared to the past decade.

This surge, much of it driven by AI-

related activities, necessitates

expanded storage and processing

capabilities.

Data Explosion:

https://channelpartners.net/ai-data-centers-opportunities-channel/
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AI data centers demand higher

power densities (40-400 kilowatts

per rack compared to 10-20

kilowatts for traditional setups) and

advanced cooling solutions (e.g.,

liquid cooling), pushing operators

to build or retro�t facilities to meet

these needs. This is particularly

critical as GPU technology

advances, enabling faster AI model

training on larger datasets.

Power and Cooling Requirements:

 

 With power demand

from data centers potentially

increasing by 165% by 2030, as

estimated by Goldman Sachs,

there’s a growing push for

sustainable energy sources like

nuclear power (e.g., small modular

reactors) and renewables to

support this growth, alongside grid

infrastructure challenges.

Sustainability and Energy

Pressures:

   Major

tech companies are investing

heavily in AI infrastructure—

Microsoft ($80 billion), Google ($75

billion), Amazon ($75 billion+), and

Meta ($60-65 billion) have

announced massive capital

expenditures for 2025 alone—

further accelerating demand for AI-

ready data centers.

Hyperscaler Investments:

Market Analysis and
Growth Projections
The global AI Data Centers market is

projected to experience signi�cant

growth in the coming years. According

to research reports, the market size is

expected to reach billions of dollars by

2025, driven by the increasing adoption

of AI technologies in data centers.

https://channelpartners.net/ai-data-centers-opportunities-channel/
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   The AI Data

Centers market can be segmented

based on deployment type (cloud-

based, on-premises), application (IT

& telecom, healthcare, BFSI, retail,

others), and region (North America,

Europe, Asia Paci�c, Latin America,

Middle East & Africa).

Market Segmentation:

   Leading companies in

the AI Data Centers market include

IBM, NVIDIA, Intel, Google, and

Microsoft. These players are

investing heavily in AI research and

development to stay ahead in the

competitive landscape.

Key Players:

   The increasing

adoption of cloud computing, the

proliferation of IoT devices, and the

need for real-time data processing

are key drivers fueling the growth

of AI Data Centers.

Market Drivers:

   Despite the promising

growth prospects, challenges such

as data privacy concerns, regulatory

compliance, and high initial

investment costs pose hurdles for

the widespread adoption of AI Data

Centers.

Challenges:

Opportunity for
Channel Partners
Channel partners—such as global

systems integrators (GSIs), independent

software vendors (ISVs), resellers, and

niche consulting �rms—stand to bene�t

signi�cantly from this market’s growth,

with opportunities estimated to reach

$158.6 billion by 2028, growing from

$15.4 billion in 2023. Key opportunities

include:

https://channelpartners.net/ai-data-centers-opportunities-channel/
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 Partners can o�er

specialized AI services, such as

consulting, implementation, and

custom software development,

particularly for enterprises

adopting AI inferencing (real-time AI

application) beyond hyperscale

training environments. This is a

multi-billion-dollar revenue stream,

especially for GSIs and ISVs with

expertise in AI integration.

AI Services and Software

Development:

   The need

for data management, analytics,

and optimization in AI data centers

creates opportunities for partners

to provide advanced data services

that enable or enhance AI

capabilities.

Advanced Data Services:

 

 Partners can

resell, co-sell, or upsell AI-speci�c

hardware (e.g., Nvidia GPUs, cooling

systems from Schneider Electric)

and software solutions, bundling

them with value-added services like

installation and maintenance. The

premiumization of AI-capable

equipment (e.g., a 10-15% price

premium on AI-capable PCs) boosts

potential margins.

Reselling and Upselling

Hardware/Software:

   With

power and cooling challenges

intensifying, partners can

collaborate with vendors like

Schneider Electric or HPE to deliver

turnkey solutions—such as liquid

cooling systems or private cloud

setups—tailored to AI workloads.

The acquisition of MotivAir by

Schneider Electric in 2025

exempli�es this trend.

Infrastructure Solutions:

   Beyond

external revenue, channel partners

can leverage generative AI

internally to automate processes,

enhance client services, and

improve operational e�ciency,

creating a competitive edge.

Internal Productivity Gains:

To capitalize on these opportunities,

channel partners must act swiftly, invest

in AI expertise, and form strategic

partnerships with leading tech vendors

(e.g., Nvidia, Microsoft, Google). The

market’s rapid evolution favors those

who can adapt to its scale, complexity,

and sustainability demands, while the

enterprise shift toward mainstream AI

inferencing o�ers a particularly ripe

domain for channel growth in the

coming years.
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